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IMPORTANT INFORMATION

This material presented by Brio Financial Group (“Brio”) is for informational purposes only and is not intended to serve as a substitute
for personalized investment advice or as a recommendation or solicitation of any particular security, strategy, or Investment
product. Facts presented have been obtained from sources believed to be reliable, however Brio cannot guarantee the accuracy or completeness
of such information, and certain information presented here may have been condensed or summarized from its original source. Neither
the information nor the opinions expressed herein should be used to make any investment decision. Consultations with CPA’'s or Estate
Planning Attorneys regarding taxes and issues relating to estates or beneficiaries are recommended. Past performance is no guarantee of
future results. Brio does not provide legal or tax advice, and nothing contained in these materials should be taken as legal or tax advice.
Advisory services are only offered to clients or prospective clients where Brio and its representatives are properly licensed or exempt from licensure.
No advice may be rendered by Brio Financial Group unless a client service agreement iIs in place. Any distribution or copying of
this communication is strictly prohibited. For further information about this presentation, please contact us.

These case studies are provided for illustrative purposes only to provide an example of the Firm’s client base, process, and methodology.
The experiences portrayed in these case studies are not representative of all the firm’s clients or the client’s experiences and no portion of
these case studies are meant to be interpreted as a testimonial of endorsement of the firm’s investment advisory services. Different types
of investment or planning strategies involve varying degrees of risk, and actual results may vary materially than those portrayed herein.
An Individual’s outcome will vary based on his or her individual circumstances and there can be no assurance that Brio will be able to
achieve similar results in comparable situations.
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Joining Us Today

Introducing our guests!

Brandon Miller Gerald Antonio Kathy Derangi

Founder Associate Financial Loan Consultant
Brio Financial Group Planner Guarantee Mortgage
Brio Financial Group
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What Is
Refinancing

Replacing your Current Loan

= Lowering your interest rate.

= Changing your loan term (shorter
or longer).

= Switching loan types (e.g., from
adjustable to fixed).

= Accessing home equity through a
cash-out refinance.

Whether you're looking to lower your
mortgage rate, reduce monthly payments,
or access equity, refinancing can be a
powerful financial tool. Let’s break it
down step by step.

Why Replace your Loan?

= Save Money: Secure a lower interest
rate to reduce monthly payments.

» Pay Off Faster: Shorten your loan term
to build equity faster.

= Access Equity: Tap into home equity

for big expenses or debt management.

= Stabilize Payments: Switch from an
adjustable-rate mortgage (ARM) to a
fixed-rate loan.

Types

» Rate-and-Term Refinance:
Focused on improving interest rate
or loan terms.

» Cash-Out Refinance: Allows you
to access equity for cash.

» Streamline Refinance: Simplified
process for eligible government-
backed loans (e.g., FHA or VA
loans).
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Historical Mortgage Rates

FREn ﬂ"' = j-Year Fixed Rate Mortgage Average in the United States
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How Does
Refinancing
WO r k? Evaluate Your Goals: Know why you !_ock in Your Rgte: Secure the

want to refinance (lower rate, shorter interest rate during the process to
term, cash-out, etc.). avoid changes.
REFINANCING
TAKING OUT A NEW LOAN TO PAY OFF AN OLD ONE
L HOW IT WORKS g7 Close the Loan: Once approved,
- ’Zg‘:LG"GE e “E“’Zgi;""“ Check Your Credit: A higher credit you'll sign the paperwork, and the
— ﬁ EA;U\ = = score can help secure better terms new loan will pay off your old one
WHY REFINANCE ‘ e \
(i @ Q% g} Shop Around: Compare lenders for
s o ’,.\ the best rates and fees.

‘ \
1:;’
e

__________________________

TI'ILS_J (&7 HAVE TO QUALIFY

I

|

; (& HAVE TO PAY CLOSING COSTS |
|

(&7 NOT ALWAYS WORTH IT! !

Napkin Finance
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Pros and Cons

There are many factors to consider « Lower monthly « Closing costs

payments. (typically 2-5% of the

= Potentially save loan amount).
thousands over the = Extending your loan
life of the loan. term might cost more

= Access to equity for In the long run.
expenses or * Risk of losing your
Investments. home If payments

aren’t met.
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When ShOUId Does now make sense for you?
You Refinance

Your credit You plan to You need
Rates have score has stay in your Cash for
elie/s]elle improved home long important
significantly since the enough to expenses like
original loan cover closing ~ fenovations or
COStS consolidating

debt
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Key Questions to Ask

What’s my breakeven point?
How long will it take to recover closing costs with the savings?

Should | pay points?
Points can lower your interest rate, but only if you stay in the home long enough.

What are the tax implications?
Consult with a tax professional for clarity.
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Common Misconceptions
AbO Ut Re'ﬁ nan Ci N g Let's debunk some of the misconceptions!

It's always expensive It's only worth it for lower rates It resets your loan term
Not always! Some lenders True for many, but cash-out You can choose a term that
offer no-cost refinancing options or term adjustments suits your needs (e.g., 10. 15,
options. can also add value. 20 years).

BRIO FINANCIAL GROUP HOW TO REFINANCE JANUARY 2025



The Refinancing
Process

Apply with a Lender

Provide financial
Information and property
details.

Appraisal

The lender assesses your
home's value.

Underwriting

The lender evaluates your
application for approval.

Closing

Finalize the new loan, and
your old one is paid off.
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s Refinancing
Right for You?

Refinancing can be a
ame-changer, but
IT's not for everyone.

Evaluate

Your Financial Goals
Current Market Conditions

How Long you Plan to Stay in the Home
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IMPORTANT INFORMATION

This material presented by Brio Financial Group (“Brio”) is for informational purposes only and is not intended to serve as a substitute
for personalized investment advice or as a recommendation or solicitation of any particular security, strategy, or Investment
product. Facts presented have been obtained from sources believed to be reliable, however Brio cannot guarantee the accuracy or completeness
of such information, and certain information presented here may have been condensed or summarized from its original source. Neither
the information nor the opinions expressed herein should be used to make any investment decision. Consultations with CPA’'s or Estate
Planning Attorneys regarding taxes and issues relating to estates or beneficiaries are recommended. Past performance is no guarantee of
future results. Brio does not provide legal or tax advice, and nothing contained in these materials should be taken as legal or tax advice.
Advisory services are only offered to clients or prospective clients where Brio and its representatives are properly licensed or exempt from licensure.
No advice may be rendered by Brio Financial Group unless a client service agreement iIs in place. Any distribution or copying of
this communication is strictly prohibited. For further information about this presentation, please contact us.

These case studies are provided for illustrative purposes only to provide an example of the Firm’s client base, process, and methodology.
The experiences portrayed in these case studies are not representative of all the firm’s clients or the client’s experiences and no portion of
these case studies are meant to be interpreted as a testimonial of endorsement of the firm’s investment advisory services. Different types
of investment or planning strategies involve varying degrees of risk, and actual results may vary materially than those portrayed herein.
An Individual’s outcome will vary based on his or her individual circumstances and there can be no assurance that Brio will be able to
achieve similar results in comparable situations.
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